


NO PURCHASE NECESSARY. PURCHASE WILL NOT INCREASE CHANCES OF WINNING. Contest open to everyone. Follow one of the  
procedures on the right to enter. Odds of winning depend on number of qualifying entries received. Void where prohibited.

HOW TO WIN...
Return this Puzzle Page and you could  
win a $10 Dunkin’ Donuts gift card!

We will draw three winners from all correctly completed puzzles  
and give away Dunkin’ Donuts gift cards!  
 

ENTER BY:	1) Dropping off or mailing this entire page to our 		
	      of�ce at 3775 E. State St., Hermitage, PA 16148

	 2) Faxing this entire page to 724-342-2691

	 3) Emailing this entire page to info@reinhardts.com

Name:

Address:

Email:

Phone:

Contact me by:  �  Phone    �  Email    �  Mail

Page 2 | Reinhardt’s Agency Inc.

COMPLETE TO WIN!  CONTEST ENDS 11/30/22.   
WINNERS ANNOUNCED ON FACEBOOK! “LIKE” US TODAY!

www.reinhardts.com | Page 3

NOVEMBER	 PUMPKIN	 HALLOWEEN	 THANKSGIVING	 HAYSTACK	 ACORN	
LEAVES	 OCTOBER	 SQUIRREL	 CORN	 YELLOW	 SEASON	
SEPTEMBER	 PINE CONE	 ORANGE	 FESTIVAL	 PEARS	 AUTUMN
CHANGE	 SQUASH	 RAINCOAT	 APPLE	 CHESTNUTS

Using Life Insurance to Fund a Buy-Sell Agreement

Do you own a business? Did you know that you can use Life Insurance to fund a buy-sell  
agreement? As a surviving owner of a business, you want to ensure the continuity of  
ownership, protect the business’s �nances, and make sure that your family is compensated in  
the event something happens to you.

A buy-sell agreement is a contract among business owners that, upon the death of one of the 
owners, requires the remaining owners or the company itself to purchase the deceased’s  
interest according to agreed-upon terms of the contract. In addition, the deceased’s heirs are 
required to comply by selling their inherited interest at a previously agreed-upon price.

The best way to fund a buy-sell agreement is through life insurance. This ensures that funds  
are immediately available when a death occurs. Also, death bene�t proceeds are generally  
income tax-free.

Buy-sell agreements have several key advantages:

•  Establish a valuation of a deceased owner’s interest in the business for estate tax purposes
•  Establish a mutually agreeable price and terms to reduce potential future litigation or friction
•  Help facilitate a smooth transition of management
•  Ensure that the family of the deceased receives cash instead of unmarketable stock
•  Protect the company’s liquidity needs at a potentially vulnerable time
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Kyle's 
Commercial 
Corner

Win a $10 Gift Card  
 
to Dunkin’ Donuts by sending 
your friends and family to  
Reinhardt’s Insurance where 
they will �nd better protection 
and incredible savings! 

For every referral that obtains a 
quote, you will receive a $10  
gift card!

REFERRAL PROGRAM

Siding & Roo�ng Restoration Endorsement
If a covered peril (wind, �re, etc...) causes damage to your siding or roo�ng material your insurance  

company will repair/replace the damaged area. In the event that your siding or roo�ng materials are no  

longer made (discontinued) you may end up with mis-matched material after the repairs.

The Siding & Roo�ng Restoration Endorsement  will replace all of your siding and roo�ng material IF your 

materials are no longer made – up to the limit you choose with the endorsement. The endorsement  

only  applies if your materials have been discontinued. Types of siding and roo�ng that are covered by  

this endorsement will depend on your individual company. All companies vary with materials that they 

cover by this endorsement. One of our agents will be happy to discuss this valuable protection and the 

cost with you.

Get entered for a chance to  
Win a Free Yeti Cooler!  

We are giving one away twice a  
year and every time you send us  
a referral, you are entered to win!

Next drawing is March 1 st, 2023

September 1ST  
YETI Winner  

Danielle Cupic
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Congratulations to Calleen Ramp  
for obtaining the CISR Elite desig -
nation! The CISR Elite distinction is 
bestowed upon Certi�ed Insurance 
Service Representatives (CISRs) 
who have taken their commitment 
of service to an even higher level, 
having completed four additional 
courses and examinations  
beyond the �ve courses required  
to earn the CISR designation.

Our very own Kyle Gregorich   
has been awarded the CRM  
designation (Certi�ed Risk Manager)   
by The National Alliance for Insur -
ance Education & Research, the 
nation’s foremost provider of  
professional insurance and  
education. Kyle is among only 
6,000 CRMs in the world!  
Way to go Kyle!

EMPLOYEE SPOTLIGHT

Newly Licensed Operators
It is imperative that you let us know when  you have a newly licensed operator. Insurance companies require all  

licensed operators in the household to be listed on an auto policy – e�ective the date they obtain their license .  

This includes operators that rarely drive a vehicle. Keep in mind that insurance companies will back date the addition 

of a newly licensed operator to the date they were �rst licensed. This can impose a �nancial burden with premiums 

charged for prior terms because the company was not noti�ed when the driver was �rst licensed.  

When in doubt – it’s always best to call our agency once you have a newly licensed operator.

CALL 724�342�2291


